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“Extensive services, an enormous referral base and the autonomy  
to conduct your business according to your vision. This is what sets 
RE/MAX Commercial apart. Join us, and discover a Better Way in 
Commercial Real Estate.”

Dave Liniger, Chairman and Co-Founder
RE/MAX, LLC

remaxcommercial.com

When you join RE/MAX, you become part of a powerful global network 
across more than 85 countries.

You benefit from the brand awareness, referrals and resources of an 
international real estate powerhouse, yet retain the autonomy to make the 
key decisions according to your business model, strategy and local market 
conditions.  

Trillions of dollars in commercial debt maturities and other major economic 
events make this the perfect time to establish your RE/MAX Commercial® 
business and capitalize on the vast opportunities available.

Business-building benefits  
of RE/MAX Commercial:

3

Difference 
The RE/MAX

• Four decades of stability

• Personal control over business decisions

• Strength and continuity of leadership

• Empowering, productive business environment

• Flexible compensation model

• Global brand awareness

• Advertising that generates business

• On-demand training, available 24/7

• Direct, agent-to-agent referral system

• Leading technology and services

• A referral base comprising the industry’s most productive agents
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“As a RE/MAX Commercial Practitioner, I enjoy a referral stream  
from residential agents, and a business model that allows me  
to keep more of what I earn. I could choose to be with any  
commercial network out there. The benefits of being part of  
RE/MAX Commercial are too long to list.”

Richard Juge, CCIM, SIOR  
former CCIM Institute President
RE/MAX Commercial Brokers Inc.
Metairie, Louisiana

remaxcommercial.com

Legacy
The RE/MAX Commercial

Dave and Gail Liniger founded 
RE/MAX in 1973, prompted by 
their dissatisfaction with how 
real estate was conducted at 
the time. Agents worked hard 
to make sales, only to see 
their commissions building 
their broker’s business, not 
theirs. Rules, regulations and 
bureaucracy impeded creative 
and entrepreneurial freedom.

Dave believed there was a better way. Through RE/MAX, the Linigers offered 
real estate professionals maximum compensation, advanced support services 
and the freedom to succeed. 

From the onset, commercial practitioners were drawn to the RE/MAX  
network’s entrepreneurial environment and maximum commission concept. 
The influx of commercial practitioners through the following decades 
prompted an increasing need for commercial-specific training and resources. 

The RE/MAX Commercial brand was officially founded in 1990, leveraging 
the influence of the RE/MAX name and reflecting a commitment specific to 
commercial real estate. 

Today, some 40 years after the first commercial broker walked through  
the doors, Dave and Gail Liniger still lead the organization from RE/MAX 
World Headquarters in Denver. 

Whatever the property, whatever the transaction, RE/MAX Commercial 
delivers a level of awareness, trust and confidence that the competition 
simply can’t match. Looking forward, RE/MAX Commercial aims to build 
upon this advantage and become an even more attractive destination for  
top commercial practitioners and clients alike.
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“The RE/MAX Commercial model makes a substantial difference in  
my business. The big commercial companies cannot touch the  
services and compensation concept at RE/MAX Commercial.”

Mark Hulsey
RE/MAX Results  
Commercial Division
Minneapolis and St. Paul, Minnesota

remaxcommercial.com

Network

7* *According to the Certified Commercial Investment Member Institute, which confers the CCIM designation, January 2012.

   *Average yearly volume in commercial transactions for the RE/MAX network, from 2003-2011.

Your Commercial Connection

Areas of Specialization

The RE/MAX

Productivity

• The RE/MAX network closes over $8.3 billion in total commercial volume from 
more than 20,000 transactions annually.*

Worldwide Presence

• Approximately 3,000 RE/MAX Commercial Practitioners work in more  
than 45 countries.

• The RE/MAX network includes more than 400 RE/MAX Commercial offices 
and divisions.

Industry Leadership

• Three RE/MAX Commercial Practitioners have served as Presidents  
of the CCIM Institute. There will be a fourth in 2013.

• RE/MAX has the second-highest number of CCIM designees in  
the industry.**

• RE/MAX has the most CCIM designees in Canada.**

• RE/MAX executives are sought-after experts, regularly making guest 
appearances in the national media and serving as consultants for 
Washington, D.C., policymakers. 

• The RE/MAX Commercial Advisory Council provides direction and feedback 
for RE/MAX Commercial operations.

Brokerage Practice Areas
Acquisition
Disposition
Leasing Services
Distressed Properties
Business Brokerage
Property Management
Consulting

Product Categories
Multi-Family
Office
Retail
Industrial & Warehouse
Lots & Land
Commercial Development
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“The benefits of RE/MAX Commercial are so vast it’s hard to know where  
to start. The brand awareness, support, referrals, strength of the network  
and commitment to commercial real estate all provide incredible competitive  
advantages for my business.”

Scott Predenchuk
RE/MAX Crown Real Estate North
Commercial Division
Regina, Saskatchewan
Canada

remaxcommercial.com

The RE/MAX Commercial business model was designed specifically to position 
you for success.

The entrepreneurial-based approach and flexible compensation model place 
the control of your business where it should be – with you, the expert in your 
commercial practice. 

RE/MAX Commercial gives you the independence to operate your business as 
you see fit, while supporting you with leading tools, training and strategic alliances 
– along with one of the most recognized brands in real estate. 

Additionally, the High Commission Concept – based on a fixed contribution to 
support operational expenses – helps you retain more of what you earn.

Business Model
The RE/MAX
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At RE/MAX Commercial, you:

• Increase your prominence and exposure in your local market and  
around the world

• Become part of a worldwide commercial network across more than  
45 countries

• Broaden your contacts and lead generation sources

• Enhance the online presence of your listings

• Attain instant brand-name recognition

• Build YOUR business, not someone else’s
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“The unmatched recognition and respect of RE/MAX around the 
world is vital for our business in Turkey. It’s a mutual relationship 
where I feel I add to RE/MAX Commercial and the brand adds to  
my business.”

Ulvi Kocailik, ACP
RE/MAX Yildiz
Commercial Division
Istanbul
Turkey

remaxcommercial.com

Commercial and investment buyers and sellers may come from across town,  
or around the world.

That’s why the RE/MAX global network is a vital component of your business 
success.

At RE/MAX, you’re part of a worldwide team of approximately 3,000 commercial 
practitioners in more than 45 countries. This increases to nearly 90,000 agents in 
over 85 countries when considering the entire RE/MAX network.

This remarkable collection of top producers serves as a premium source for 
quality leads and referrals. Members of the RE/MAX residential network regularly 
work with influential investors and business leaders, and readily refer business to 
their RE/MAX Commercial colleagues.

The RE/MAX Web Roster allows direct referrals between RE/MAX Associates 
around the world, with no interference – or fees – from RE/MAX, LLC. 
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Commercial and Residential

Residential only

Connections
RE/MAX Global 
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“That people are already aware of RE/MAX goes a long way when  
I make the first connection with clients. The brand makes a real 
statement on my professionalism and the services and connections  
I can provide to them.”

JM Padron, CCIM, CDPE, CREB
RE/MAX Commercial Associates
Fort Lauderdale, Florida

remaxcommercial.com

RE/MAX boasts one of the most recognized brands in real estate, with a name 
that’s synonymous with experienced and trusted real estate advisors. 

All RE/MAX Commercial Practitioners benefit from this influential distinction.  
The RE/MAX Commercial identity takes the best of the RE/MAX brand, while 
using distinguishing elements that speak directly to the business-to-business 
marketplace.  

When you place a RE/MAX Commercial logo next to your name, you establish an 
immediate connection with potential clients, while capitalizing on billions of dollars 
in promotion and nearly 40 years of brand equity. 
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the RE/MAX 
Brand
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“In my experience, no other real estate organization offers the  
extensive and easily accessible training and tools that RE/MAX  
provides for its commercial practitioners and offices.”

Dan Andrews, ACP, GRI, RAM
RE/MAX New Image
Commercial Division
Saginaw, Michigan

remaxcommercial.com

The RE/MAX Commercial Practitioner Development Program offers specialized 
commercial real estate education for beginning, intermediate and experienced 
practitioners. Training covers all facets of commercial brokerage operations, including 
business planning and strategies, client representation and sales.

Accredited Commercial Professional (ACP) certification course – Offered 
through RE/MAX University®, the ACP is a 12-hour, comprehensive introduction to 
commercial real estate presented by Commercial Real Estate Advisors.

Upon earning ACP certification, agents are positioned for advanced training through 
CCIM.

RETOOL – For agents with active commercial business, RETOOL – from Custom 
Skills Development – is a valuable complement to ACP coursework. 

Certified Commercial Investment Member – A CCIM is a recognized expert 
in the commercial and investment real estate industry. Training is geared toward 
experienced commercial practitioners seeking advanced investment analysis, training 
and education. 

Additional Commercial Education

RE/MAX University – RE/MAX Commercial offers a variety of online, video-based 
training for all levels of commercial experience. Programming is continually updated, 
and available on demand.

Conferences and Events
RE/MAX R4® Convention – Commercial Track

RE/MAX Broker Owner Conference

RE/MAX Commercial World Symposium – “Meet the Deal Makers”

Development
RE/MAX Commercial Practitioner
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“Among all the top global real estate networks, I believe RE/MAX 
Commercial is the only one that offers a truly entrepreneurial  
environment and business structure for top-producing, highly  
experienced professionals to grow their personal brand.”

Wayne D’Amico, CCIM 
2013 CCIM President
RE/MAX Right Choice
Commercial Division
Trumbull, Connecticut

remaxcommercial.com

Investors and business professionals learn about the value of RE/MAX, and your 
business, through a comprehensive promotional campaign across print, television, 
radio, social media and online.

In print, RE/MAX Commercial advertisements appear in industry-leading trade 
publications, targeting investors and industry professionals. On television,  
RE/MAX commercials air across major broadcast network and cable channels.

The scale of RE/MAX advertising establishes a high level of trust and confidence  
among millions of industry professionals and consumers.
 

Advertising
RE/MAX
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Build your Business
not your Broker s 
the re/MAX network closes $8.3 billion in commercial volume annually*. there’s a reason for that.   

re/MAX Commercial Practitioners are supported by the most recognized name in the industry 
and are part of the world’s most-productive referral network. 

With an entrePreneuriAl APProACh And fleXiBle CoMPensAtion Model  
re/MAX puts them in charge of their business. it can do the same for you. 

find out more at JoinreMAX.com/commercial

*Average yearly volume in commercial transactions for the RE/MAX network, from 2003-2011.   
©2011 RE/MAX, LLC. All rights reserved. Each office is independently owned and operated.  111533

A Better WAy in  
Commercial real estate

’

VISIT  REMAXCOMMERCIAL.COM

A BETTER WAY IN COMMERCIAL REAL ESTATE

*

**

*  This ranking is based on responses to NREI’s top brokerage survey, conducted in February and March 2011. Brokers provided the total dollar value of leasing transactions and investment sales globally in 2010. In the case of the major national brokerage networks, the survey sought the 
totals for all offices combined – including independent offices of networks such as the RE/MAX network.

** Average yearly volume in commercial transactions for the RE/MAX network, from 2003-2011.   ©2011 RE/MAX, LLC. All rights reserved. Each office is independently owned and operated.  111534

Advocate Medical

American Title Services

Aon Consulting Inc.

Arbour Physical Therapy 

AW Grant LLC

AXIS Capital Inc.

Bell Canada

Boston Pizza International

Cabela’s

Cadillac Fairview Corp.

Canada Lands Corp.

CarQuest Auto Parts

Central Hudson  
Gas & Electric Co.

CIGNA

Coca-Cola

Cruise Holidays

Culver’s

Discount Auto Parts

Dollar General Corp.

Dow Chemical

First National Bank

Forbo Adhesives

Freeland Nissan

General Electric Corp.

Golder & Associates

Habitat for Humanity

Hayes Mechanical -  
Omaha Division

Health Moves PLLC

Healthpointe Medical Group Inc. 

Hudson’s Bay Company

IBM

Immanuel Health Systems

Investor’s Real Property Fund

Jiffy Lube

Livingston International

McDonald’s Restaurants  
of Canada

Manufacturers Life Insurance

Martin-Brower Company  
(World’s largest McDonald’s  
products distributor)

Matter Brothers Furniture

MHT Luxury Alloys

Miami-Dade County

Miron Lumber

Mission Foods

Morguard Investments Ltd.

Mountain Bell (US West)

Mutual of New York

National Center for State Courts

OptiSolar Farms Canada Inc.

Pamida Stores

Provena Medical

Renaud Financial Services

Rocky Mountain Oil & Gas

Russel Metals

SAIC (Science Applications  
International Corp.)

Salvatore’s Pizza

Sears Tower

Shell Oil

St. Luke’s Cornwall Hospital

Starbucks

Sun Oil Company (Sunoco)

Texaco

The Salvation Army

T-Mobile

Tyco International

United Parcel Service

United Rental

Valley National Financial

Walmart Realty

Westhill Inc.

Westlake Chemical Co.

Whataburger

7-Eleven

Be in Good Company
Add your name to our growing client list

RE/MAX agents have helped thousands of commercial clients

Focused on Your Investment

A Better WAY in  
Commercial real estate

remaxcommercial.com

A  
Better WAY  
in Commercial  

real estate

©2011 RE/MAX, LLC. All rights reserved.  
Each RE/MAX® office is independently owned and operated.

110687

Who We Are
RE/MAX Commercial, part of the world’s most produc-
tive real estate network, is a sales leader in the commer-
cial/investment arena. Whatever the property, whatever 
the transaction, RE/MAX delivers a level of awareness, 
trust and confidence that competitors simply can’t match. 

RE/MAX Commercial brokers have access to the indus-
try’s top training system, the support services of real 
estate’s No. 1 brand and the best referral network in  
the business – nearly 90,000 Sales Associates in more 
than 80 countries. 

What does this mean for you? A better way. We have 
the entrepreneurial freedom to serve you on your terms. 
We are focused. We are smart. We are responsive.  
And we are very, very good in all aspects of  
commercial real estate.

What We Do
Tell us what you need. We’ll get it done. With a 39-year 
track record of professionalism and customer focus, we 
understand the long-term value of every transaction, 
large or small. Work with us once and you’ll realize the 
competitive advantages we bring to the table. 

RE/MAX has become one of the most dynamic names  
in the commercial sector. We’re constantly building  
market share, and there’s a very good reason for that: 
We get amazing results for our clients – by offering  
them a better way.

Brokerage Practice Areas
• Acquisition

• Disposition

• Leasing Services

• Distressed Properties

• Business Brokerage

• Property Management

• Consulting
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“Others in the industry may talk a lot about technology, but  
RE/MAX Commercial delivers. The technology tools offered by  
RE/MAX Commercial help streamline my business and improve  
the service I can offer clients.”

Susan Scanlon
RE/MAX by the Bay 
Commercial Division
Portland, Maine

remaxcommercial.com

RE/MAX Commercial provides you with leading technology to help market  
and support your business.  

remaxcommercial.com – The international consumer portal for RE/MAX Commercial 
serves as a valuable resource for commercial investment brokers and consumers. 
Visitors can search more than 250,000 commercial listings, access industry news  
and research, and find RE/MAX Commercial offices and practitioners in more than  
45 countries – all in one place.

RE/MAX Commercial Listing App – Powered by LoopNet, this free app for the 
iPhone and iPad helps consumers search all properties listed for sale or lease in the  
RE/MAX Commercial network.  

RE/MAX Commercial Brokerage App – Developed by Blyncc, the Brokerage App 
gives RE/MAX offices yet another tool to promote their office/division to clients and 
recruits. 

Commercial Resource Center – This comprehensive, in-house website enables 
you to access RE/MAX Commercial-specific tools, statistics, resources and marketing 
materials.

RE/MAX Web Roster – Enables you to locate other RE/MAX Commercial  
Practitioners, offices and divisions. You can exchange direct, agent-to-agent referrals 
with nearly 90,000 RE/MAX Associates around the globe, with no referral fees from  
RE/MAX, LLC.

Social Marketing – The RE/MAX Commercial presence on outlets such as LinkedIn, 
Facebook and YouTube keeps you updated on the latest commercial news, training 
and information, while giving you more avenues through which to promote your 
business and listings to prospective clients.

RE/MAX Mainstreet® – The RE/MAX members-only extranet offers countless 
templates, services, tools and resources specifically created to assist you in your 
business.

Technology
RE/MAX
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“The resources and marketing materials of RE/MAX Commercial have  
certainly made my job easier, and have been instrumental in helping  
me grow my business.” 

Stephen Lampe
RE/MAX Commercial and Investment Realty 
Los Angeles, California

remaxcommercial.com

On your first day with RE/MAX Commercial, you gain access to a comprehensive set 
of resources designed to help you grow your commercial practice.

Commercial LeadStreet® – This comprehensive system routes thousands of leads 
from the national website directly to offices and practitioners, with no referral fees to 
RE/MAX Commercial. Available in 2013.

Monthly Listings e-Blast – Produced by RE/MAX Commercial, this monthly email 
promotes your commercial listings to more than 140,000 agents, brokers, investors 
and other commercial professionals. 

Industry Events and Conferences – RE/MAX Commercial promotes the brand 
and services at high-profile conferences including ICSC, CCIM, NAR Commercial and 
more.

Online Publishing and Investment Analysis – Through REI Wise, you can access 
a powerful online platform to automate lead generation, presentations, investment and 
lease analysis, marketing, advertising and transactions.

Cmail – Powered by Catylist, this service enables you to create and send marketing 
materials, targeted to recipients based on geography and property type.

Market Insights Report – Produced in cooperation with the Real Estate Research 
Corporation and the CCIM Institute, this informative quarterly report keeps you abreast 
of U.S. industry trends in the office, industrial, apartment and retail sectors.

RE/MAX Design Center – This online platform enables you to create and deliver 
professional, customized marketing materials. It features templates for listing fliers, 
Web commercials, brochures, virtual tours and more.

Commercial Presentation Templates – Professionally designed PowerPoint 
templates save you the time and effort of creating slides from scratch, while making  
a powerful statement in your business presentations.

Printed Resources – An assortment of turnkey, branded collateral – including 
custom, case-bound presentation covers by Unibind – helps you connect with clients 
and market your business.

Video: Did You Know? – This high-energy, engaging video provides fast-facts and 
showcases the power and influence of the RE/MAX Commercial network.

Lead Generation
RE/MAX Marketing and 
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“The strength of the RE/MAX brand, combined with the extensive  
services, has helped us attract some of the top commercial talent  
in our area.”

Dave Smith, CCIM
RE/MAX Commercial Midwest
Omaha, Nebraska

remaxcommercial.com

The relationships established by RE/MAX Commercial give you a distinct advantage in 
your market. RE/MAX Commercial Practitioners receive special pricing or other benefits 
from a number of industry-leading service providers.  

LoopNet – Powers your listings on remaxcommercial.com, and exposes them to 
millions of commercial industry professionals. Your property listings and reports are 
prominently branded with the RE/MAX Commercial logo.

TREPP – A leading provider of information, analytics and technology to the commercial 
mortgage-backed securities, commercial real estate and banking markets.

REA Real Estate Software – Client, project and property tracking system.

CoStar – Offers researched, verified commercial property information. 

Catylist – Provides a variety of marketing resources, including RE/MAX Commercial 
templates.

CCIM Institute – Confers the CCIM designation, one of the most respected 
designations in all of real estate.

Site To Do Business – Provides up-to-date market analysis, trends and other valuable 
services.

REI Wise – Provides you with industry-leading publishing and investment analysis.

GreenPoint – Offers resources for energy efficiency and renewable energy programs.

The International Council of Shopping Centers (ICSC) – Global trade association 
that reaches more than 60,000 industry professionals around the globe.

RE/MAX Approved Suppliers – Internal resource that services your business needs, 
offering signage and business cards, computer products, financial services and more.

Miracle Property Program – RE/MAX Commercial Practitioners can help Children’s 
Miracle Network Hospitals® by making a donation with each transaction.
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Support and

Strategic Alliances

RE/MAX
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“RE/MAX has harnessed and used the power of its 90,000 agents to 
serve our clients, our communities and our team members. Our firm 
knows no boundaries and has no limits; that’s why I’m here and love 
this company.”

Nathan Bragg
RE/MAX Time Realty
Commercial Division 
Rancho Cucamonga, California

remaxcommercial.com 25

Advocate Medical
American Title Services
Aon Consulting Inc.
Arbour Physical Therapy 
AW Grant LLC
AXIS Capital Inc.
Bell Canada
Boston Pizza International
Cabela’s
Cadillac Fairview Corp.
Canada Lands Corp.
CarQuest Auto Parts
Central Hudson Gas & Electric Co.
CIGNA
Coca-Cola
Cruise Holidays
Culver’s
Discount Auto Parts
Dollar General Corp.
Dow Chemical
First National Bank
Forbo Adhesives
Freeland Nissan
General Electric Corp.
Golder & Associates
Habitat for Humanity
Hayes Mechanical – Omaha Division
Health Moves PLLC
Healthpointe Medical Group Inc. 
Hudson’s Bay Company
IBM
Immanuel Health Systems
Investor’s Real Property Fund
Jiffy Lube
Livingston International
McDonald’s Restaurants  
of Canada

Manufacturers Life Insurance
Martin-Brower Company
Matter Brothers Furniture
MHT Luxury Alloys
Miami-Dade County
Miron Lumber
Mission Foods
Morguard Investments Ltd.
Mountain Bell (US West)
Mutual of New York
National Center for State Courts
OptiSolar Farms Canada Inc.
Pamida Stores
Provena Medical
Renaud Financial Services
Rocky Mountain Oil & Gas
Russel Metals
SAIC (Science Applications  
International Corp.)
Salvatore’s Pizza
Willis (Sears) Tower
Shell Oil
St. Luke’s Cornwall Hospital
Starbucks
Sun Oil Company (Sunoco)
Texaco
The Salvation Army
T-Mobile
Tyco International
United Parcel Service
United Rental
Valley National Financial
Walmart Realty
Westhill Inc.
Westlake Chemical Co.
Whataburger

Be in Good Company
The RE/MAX network’s growing commercial  
client list includes:*

*This list reflects some of the commercial clients independent RE/MAX Associates have assisted.
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Join the RE/MAX Global network: (303) 770-5531

Each RE/MAX® office is independently owned and operated. ©2012 RE/MAX, LLC. All rights reserved. 120439


